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Disclaimer

This document has been prepared by Praemium Australia Limited (ABN 92 117 611 

784, AFS Licence No. 297956) (‘Praemium’, ‘we’, ‘our’, ‘us’) and is for general 

information purposes only. 

The information in this document is intended for professional investors and financial 

advisers only and has been prepared without taking into account the objectives, 

financial situation or needs of any particular person, and should not be construed as 

financial product advice. 

Praemium offers a range of technology and administration services, and financial 

products including Praemium SMA and Praemium SuperSMA. Before deciding whether 

to acquire, dispose of or hold an investment in any Praemium product, Investors should 

obtain and consider the relevant terms and conditions, Product Disclosure Statement, 

or other disclosure document. Features and benefits vary between products, and not all 

of our products include all features referenced in this document. 

While we have taken all due care in preparing this document, Praemium and its related 

bodies corporate and associates will not be liable for any loss, harm or damage 

suffered by any person arising out of or related to its content, except to the extent of 

any liability implied by law which cannot be excluded.

Praemium Australia Limited is the Responsible Entity of the “Separately Managed 

Accounts” registered Managed Investment Scheme (ARSN 114 818 530) and issuer of 

the Praemium SMA PDS. Praemium Australia Limited is the Sponsor of the Praemium 

SuperSMA and Diversa Trustees Limited (ABN 49 006 421 638, AFSL 235153, RSE 

Licence No. L0000635) is the Trustee of the Praemium SuperSMA and issuer of the 

Praemium SuperSMA PDS.

For more information about Praemium and the products and services we provide, 

please refer to our website www.praemium.com and refer to the relevant PDS or 

disclosure document.
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Landscape of ESG 

.

» Investor demand is surging – 84% of respondents want ability to tailor their portfolios to 
their impact objectives. 52% take part in at least one sustainable investing activity (Morgan 
Stanley Institute for Sustainable Investing 2019)

» Product Supply is increasing volume of ethical investment options and managers to 
assess and research

» Information Supply is increasing - Ongoing research and monitoring of stocks to ensure 
ethical considerations continue to be met

» Broad range of different ethical considerations difficult to achieve a scalable solution

» Clients often prioritise a few ethical considerations and less concerned about others

» 32% of consumers want Fossil Fuel exclusions vs 5% of AUM excluding it. Reverse is 
true; 30% of AUM excluding Tobacco vs only 9% of consumers requesting it. (RIAA 

Benchmarking Report 2019)
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Traditional ESG Management

Option 1: Buy Pooled vehicles and hope they meet investor demands 
(now and with future holdings)

Option 2: Build a custom IMA stock portfolio

Option 3: Utilise SMA Portfolio and manually exclude or substitute stocks



» We looked at the myriad of problems Advisers faced with ESG

»All clients want different customisations to their portfolios

»Researching ESG policies and holdings of pooled vehicles

»Researching ESG and activities of listed companies

» We wanted to do it properly, what would result in a great experience?

» What echoes the strengths and benefits of managed accounts
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Innovation process

If we could source detailed and ‘alive’ research, then apply it ongoing 
across a managed-account experience, at scale - we would truly 
improve the lives of both Investor and Adviser, and to a degree 

investment-managers, whilst seeking to improve the world
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Praemium ESG management vs Traditional ESG management

▪ Client invests $500k into 
DNR Australian Equities 
SMA

▪ Client does not wish to 
invest into companies that 
support Thermal Coal or 
Gambling.

• Investment made into 
DNR Australian Equities 
SMA

• Adviser immediately 
excludes BHP given 
client’s preferences for no 
Thermal Coal stocks. 
Currently no Gaming 
stocks

• Adviser reviews client’s portfolio 
annually and discovers Metcash is 
now contained in the DNR SMA. 
Metcash now owns pubs that hold 
‘000s of gaming machines.

• Advisers speaks to clients and 
makes further changes to portfolio 
to now exclude Metcash

▪ Via the Praemium platform, 
Sustainalytics data highlights 
BHP has Thermal Coal 
activities, equating to 5% of the 
clients’ DNR portfolio.

▪ ESG Filter service will either sell 
down and stop the portfolio 
buying BHP. 5% weight 
proportionally re-weighted to 
other model holdings. No drag

• Via Praemium the adviser 
applies the gambling and 
thermal coal filters to 
ensure they are applied 
against any new stocks 
introduced into the DNR 
Australian Equities SMA. 

• Sustainalytics identifies Metcash 
has purchased 8 hotels that hold 
gaming licenses. 

• Praemium immediately notifies the 
adviser and client about the 
portfolio impacts if the gaming filter 
is maintained.

• Praemium to sell down MTS unless 
otherwise instructed. 

Initial Advice Advice Implementation Client Management

Traditional

Praemium

Continual 
Feedback Loop
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ESG Screening



» The ESG Product Involvement research is regularly 

reviewed and updates made each month

» New activity or increased research can result in 

companies entering or exiting ESG filters each month

» Ensures that ESG filters are constantly updated and 

relevant to investor portfolios – true to label

» Praemium provides a notice period to keep investors 

informed or allow them to take preventative action should 

they not want a stock to be sold down due to entering an 

ESG filter
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Dynamic Management and Ongoing support



» Delivering specific ESG solutions to specific investors is very difficult and not scalable

» It’s in high demand and growing

»Advisers believe FASEA COE Standard 6 requires ESG considerations

» Managed Accounts are the best vehicle to deliver scalable solutions with some tailoring

»Benefits utilised primarily by advisers

»Benefits are being understood by Model Managers needing to deliver specific 
mandates

» Increases the engagement level of investors with their Portfolio and Adviser. Managed 

Accounts are the conduit

20

Summary 
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William Tomac – Fidelis Private Wealth

John Zahra – Investment Collective

Daniel Park – AIA

Margaret Blunden – Mercury Private

Chris Smith – Implemented Portfolios
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