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The emerging shape of Managed Accounts in 2026
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What role can private markets play within managed account
portfolios
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Navigating the Challenges of Private Markets in Managed
Accounts
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Once Implemented — how should you benchmark private assets?

Methods Overview

Potential Pro’s and Con’s

Compares
performance to a
public market

Public Market Index

Pros:

Easily accessible to all investors and

offers an abundance of historical data.

Useful for long-term policy evaluation

Cons:

+ Standardized and does not account for

unique portfolio characteristics.

+ Assumes market efficiency.

index and setting return expectations. No illiquidity premiums.
Global Industry Classification
Standard (GICS).
Private Peer Comparison Compares Pros: Cons:
performance * Helps align investments made during * Not consistently available with the

against other
private funds

similar periods by pooling funds with
the same vintage year.

Benchmarks can be customized by
geography and strategy.

same depth or strategy across every
vintage year.

Limited transparency with risk profiles
and investment mandates that can
vary widely.
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‘MERCER’ is a registered trademark of Mercer (Australia) Pty Ltd ABN 32 005 315 917.
References to Mercer shall be construed to include Mercer LLC and/or its associated companies.

This contains confidential and proprietary information of Mercer and is intended for the exclusive use of the parties to whom it was provided by Mercer. Its content may not be modified, sold or otherwise provided, in whole or in part, to any other person or entity, without Mercer’s prior
written permission.

The findings, ratings and/or opinions expressed herein are the intellectual property of Mercer and are subject to change without notice. They are not intended to convey any guarantees as to the future performance of the investment products, asset classes or capital markets discussed.
Past performance does not guarantee future results. Mercer’s ratings do not constitute individualised investment advice.

Any advice contained herein is of a general nature only, and does not take into account the personal needs and circumstances of any particular individual. Prior to acting on any information contained in this document, you need to take into account your own financial circumstances,
consider the Product Disclosure Statement for any product you are considering, and seek professional advice from a licensed, or appropriately authorised financial adviser if you are unsure of what action to take

Information contained herein has been obtained from a range of third party sources. While the information is believed to be reliable, Mercer has not sought to verify it independently. As such, Mercer makes no representations or warranties as to the accuracy of the information presented
and takes no responsibility or liability (including for indirect, consequential or incidental damages), for any error, omission or inaccuracy in the data supplied by any third party.

This does not constitute an offer or a solicitation of an offer to buy or sell securities, commodities and/or any other financial instruments or products or constitute a solicitation on behalf of any of the investment managers, their affiliates, products or strategies that Mercer may evaluate or
recommend.

For the most recent approved ratings of an investment strategy, and a fuller explanation of their meanings, contact your Mercer representative.
Conflicts of interest: For Mercer Investments conflict of interest disclosures, contact your Mercer representative or see http://www.mercer.com/clients/conflicts-of-interest-mercer-investments.html.

Mercer universes: Mercer’s universes are intended to provide collective samples of strategies that best allow for robust peer group comparisons over a chosen timeframe. Mercer does not assert that the peer groups are wholly representative of and applicable to all strategies available to
investors.

Risk warnings:

The value of stocks and shares, including unit trusts, can go down as well as up and you may not get back the amount you have invested.

The value of Gilts, bonds, and other fixed income investments including unit trusts can go down as well as up and you may not get back the amount you have invested.
Investments denominated in a foreign currency will fluctuate with the value of the currency.

The value of investments in real estate can go down as well as up, and you may not get back the amount you have invested. Valuation is generally a matter of a valuer’s opinion, rather than fact. It may be difficult or impossible to realise an investment because the property concerned
may not be readily saleable.

Certain investments, such as illiquid, leveraged or high-yield instruments or funds and securities issued by small capitalization and emerging market issuers, carry additional risks that should be considered before choosing an investment manager or making an investment decision.
For higher volatility investments, losses on realisation may be high because their value may fall suddenly and substantially.

Where investments are not domiciled and regulated locally, the nature and extent of investor protection will be different to that available in respect of investments domiciled and regulated locally. In particular, the regulatory regimes in some domiciles are considerably lighter than others,
and offer substantially less investor protection. Where an investor is considering whether to make a commitment in respect of an investment which is not domiciled and regulated locally, we recommend that legal advice is sought prior to the commitment being made.

This document is not for distribution to retail investors.
This document has been prepared by Mercer Investments (Australia) Limited (MIAL) ABN 66 008 612 397, Australian Financial Services Licence #244385.
Copyright 2026 Mercer LLC. All rights reserved.

We are leaders in risk, strategy and people. One company, with four global businesses,
united by a shared purpose to build the confidence to thrive through the power of perspective.
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