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Disclaimer – CommSec Adviser Services

CommSec Adviser Services is a brand of Commonwealth Bank of Australia (CBA) ABN 48 123 123 124 AFSL and Australian credit 
licence 234945. Share trading, Investment Advisory, Portfolio Administration and Reporting are services provided by Australian 
Investment Exchange Ltd (Ausiex) ABN 71 076 515 930 AFSL No. 241400, a Participant of the ASX Group and Chi-X Australia. 
Lending products under the CommSec Adviser Services brand (including CALIA+) are provided by CBA. Investment Loans are 
administered by its wholly owned but non-guaranteed subsidiary Commonwealth Securities Limited (CommSec) ABN 60 067 254 399 
AFSL 238814, a participant of the ASX Group and Chi-X Australia. Accelerator Cash Account and Term Deposit are products of CBA 
and are administered by Ausiex under the CommSec Adviser Services brand. Ausiex is a wholly owned but non-guaranteed subsidiary 
of CBA.

This presentation has been prepared without taking account of the objectives, financial situation or needs of any particular 
individual. For this reason, any individual should, before acting on the information in this presentation, consider the 
appropriateness of the information, having regard to the individual’ s objectives, financial situation and needs and, if 
necessary, seek professional advice. Information on taxation is based on the continuation of current laws and their 
interpretation. No warranty or guarantee is given by CBA or its subsidiaries for the repayment of capital invested. 

We believe that the information herein is correct and that any opinions, conclusions or recommendations contained in this 
presentation are reasonably held or made as at the time of its compilation but we make no warranty as to the accuracy, 
reliability or completeness of that information. Except to the extent that liability cannot be excluded by law no liability for 
any loss or damage which may be suffered by any person, directly or indirectly, through relying upon any information or 
statement in this presentation is accepted by CBA or any of its directors, employees or agents, whether that loss or damage is 
caused by any fault or negligence on their part or otherwise.

This information is for the use of CBA employees, its agents and planners who use CommSec Adviser Services products and 
services and is not to be distributed or made available to members of the public.

Loan applications are subject to credit approval. Fees and charges apply. Full terms and conditions are available on 
application. Investment expenses such as brokerage and administration charges may not have been considered when providing 
examples in this presentation.



� FOFA & Fee for Service

� Lower Fees & Investment Transparency

Industry Trends – Issues Adviser Facing

� SMSFs



Investment Trends Results

� By the year 2017, for every $1 invested in managed funds, $0.71 is 
expected to be invested into equities

� 76% of advisers are either investing, or planning to invest, in 
direct equities

Source: Investment Trends Pty Ltd. March 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA Report



Reasons for investing in Direct EquitiesReasons for investing in Direct EquitiesReasons for investing in Direct EquitiesReasons for investing in Direct Equities

� Dividends

� Franking Credits

Investment Trends Results

� Cost Effective

� Client Demand

Source: Investment Trends Pty Ltd. March 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA Report



Hurdles to Direct EquitiesHurdles to Direct EquitiesHurdles to Direct EquitiesHurdles to Direct Equities

� Compliance Risk - #1

� Too much work - #2

� Prefer to access asset class through professional fund managers

Investment Trends Results

� Prefer to access asset class through professional fund managers

Source: Investment Trends Pty Ltd. March 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA ReportMarch 2014 Planner Direct Equities & SMA Report



� Discretionary solution is most efficient

� Easy
� Professional
� Outsource solution to concentrate on client engagement

What to do?

� But does it apply for all cases?

� Cost
� Client control
� Smaller portfolios



Dynamic Model Portfolios

� What is a Dynamic Model Portfolio?



Dynamic Model Portfolios

� Insourcing this type of expertise can change an advisers Value Proposition.

� Low Cost

� Efficient

� Ongoing Service Proposition

� Built for Advisers – SOA inserts, turnover cap, etc.

� Allows Flexibility – combine with bespoke portfolio service & other CAS 

solutions

� CBA Accelerator Cash Account



Proven Portfolio Methodology

� Top down & bottom up

� Depth of research 

� Balance sheet 

� Ratio’ s

� Balanced and dynamic weightings

Dynamic Model Methodology

� Diversification of earnings

� Investment Committee participation

� Long term investment horizon 

� Appropriate turnover

� Appropriate risk profiles



� White Labelled 

� Three portfolios – Income, 

Balanced, Growth, with more to come

� Clearly articulated purpose and 
parameters

Dynamic Model Report 

parameters

� Performance tracking of the Model 
Portfolios (various types)

� Historical and forward looking data

� SOA template wording and research 



Summary

� Industry Change Driving Push for Alternatives & Solutions

� Adviser’ s Need to Re-evaluate Their Service Proposition

� Adviser’ s Need to Manage Changes Efficiently

� Have Flexibility in Your Business

� Insource Support from an Industry Leader



Questions ?Questions ?

Labrie


